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GSA Contract Buyers Guide    
 
Questions to Ask: 
How much Does Full Service (Turnkey) GSA Acquisition cost? 
Have you acquired GSA Contracts in my GSA Schedule before? 
Do you offer maintenance for my GSA Contract, and how do you charge for these services? 
Do you require a percentage of my GSA sales? 
What Federal Marketing Services do you offer? How are they priced? 
 
Services 
You must establish whether a GSA Contract specialist offers the services required by your 
company. It is important that  the GSA Firm you choose has worked with the GSA Schedule 
that your company is categorized into (IT Services., Facility Maintenance, Engineering, etc.). 
Otherwise, you will be their test case and your contract will take too long and  runs the risk of 
rejection. 
 
Also, some firms will only get your GSA Contract, and then you are left alone to maintain it. 
While others will over-  charge to maintain your GSA Contract, and you will find yourself 
locked into a long-term contract that does not benefit  your company. 
 
Price 
Some GSA Contract specialists charge up to four times the going rate, this is often the case 
in a niche market. Since  dependable GSA specialists are difficult to come by, often times 
their prices run very high (around $15,000). However,  you aren't always getting what you 
pay for, which is why it's important for you to locate a trustworthy and affordable   solution. If 
they offer a money-back Guarantee, then that is a good start. 
 
Also, it always helps to ask a company what their prices are for GSA Assistance and what 
they are for a Full  Service Acquisition. This way you will be comparing apples to apples, and 
you will not go for the cheapest option to   discover that you will have to do most of the work 
yourself. 
 
Some companies will require a percentage of your GSA sales, and other companies simply 
work for a flat rate. So  , consider this ongoing expense when comparing the costs of several 
companies. 
 
Long Term 
Up-keeping your GSA Contract is a significant consideration for your company. When 
choosing the provider, ask them if they offer any services to modify, maintain, consult, etc. 
for your GSA Contract. This is especially   useful if your company is product-based and your 
models and/or pricing are frequently changing. 
 
Marketing Plan 
GSA Contract specialists often get involved in federal marketing, and this is very often not in 
your company’s best   interest. Connections are what drive government sales, and if you work 
with a government strategist to drive sales,  choose one carefully, and make sure they are 
able to get you meetings with key decision makers. 
 


